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Jeining hands

in Dubai pesterdey.

RELINMCE Money

WATHISOIARGaH Hana |

Sudip Bandyopadhyoy, director and CEQ of the Reliance Group, with Hossan Al
Rostamani, vice-chairman of the Al Restomand Groug, onmouncing their fednt initiotive

DIS ties up with
Reliance Money

TO DEAL IN INDIAN FINANCIAL PRODUCTS

By Bagl Dias AUGUSTINE
Husnking Edior

Dubai Eeliance Money, the
financial service and prod
uct disrribution arm of the
Reliance Anil Dhirobhai
Ambani Group, yesterday
announced its tie-up with
Dukai International Secu-
rities (DS, a part of the Al
Rostamani Group, to dis
tribute  Indian  financial
products and services in
the UAE.

“This is eur first initiative
to offer financial services
outside India and we plan
o tap non-resident Indians
in the Middle East with this
initiative. Owur  business
madel i o offer cost-effec-
tive, secure products . and
.\L'I'\'il.'l.':‘- Lo a Ii.il!.'gl:l qeclion
of the population and we
will replicate that model in
the UAE az well” said
Sudip Bandyopadhyay, di
rector and chiel operating
officer of Reliance Money,

Through this te-up, He-
lianee Money will offer its
range of services, including
trading accounts, mutual

funds, Indian Inirial |'II.IT’:I|i-\_'
||I'I4,'ri1|p:~.' (IPO=), and part-
folio management services
(PRS0 MR investors in
the UAE and will cventual-
v expand into other Gulf
markets such as Bahrain,
Oman and Cpatar.

115, which has a strong
presence in the UAE, will
use its existing distribution
channels to reach NRI cus
LOMITLETS.

Clientele

“D15 has a large Indian
clientele across its  net-
work, With this tie-up we
will be able to provide our
customers with a cost-ef-
fective and secure platform
1o deal in Indian financial
instruments with the ox
pertise of Reliance Money,”™
said Ernest | Ratmayake,
CEO of the Al Rostamani
Ciroup.

As part of the product of-
fering in the UAE, Reliance
Money plans vo offer port-
folio management schemes
{P'MS) for a minimum in-
vestment of $50,000. Over-
all the company is target-
ing 100,000 customers for
brokerage and mutual fund
business and 25000 cus-
tomers for PMS in the first
year of operation.

“Usually, I'MS services
are offered to hich net
worth investors, We would
like to break the entry bar
rier to this service and
reach out o oa large number
of middle class inwvestors
whow have been totally ig-
nored so far,” Bandyopad-
vy sadd,

Dubai International Se
curitles, ranked AMng the
top 10 brokerages in the
UAE, will assist MEIs in
participating in the Indian

Initially, Reliance Money market  through  their
will launch s brokerage strong local  distribution
and mutual fund services channels.

in the UAE. The company
currently  offers  mutual
funds from 17 ass¢t man
AEEMENT cCompanies.

Reliance Money said yves-
terday that it would offer
competitive brokerage
rates to its UAE customers.
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